RISK MANAGEMENT GUIDELINES

Our primary GOAL is to guide every aspect of your Real Estate transaction to eliminate avoidable problems during and after the sale.
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Every agent has the opportunity to undergo extensive in-house training, as well as the training provided by our Board of REALTORS & the Multiple Listing Service.  Critical to that training is a thorough understanding of the documents you will be signing.
This training is elevated for newer agents & is supported by our one-on-one coaching, as made available by our Managing Broker.
Our agents understand the contracts and addenda that are part of the Sales or Purchase process and will explain any portion of those documents to your satisfaction.
Throughout the year, our Broker instructs agents on the latest changes in the law, disclosure requirements and predictable mistakes that can be avoided.  This instruction could be presented live, as a recorded audio or video message, or through various print methodology specific to RMS Elite Properties.
Each year, our Company sponsors a Risk Reduction Seminar, in which Broker, attorneys and other authorities advise how we can most effectively protect our customers & clients.
When You Hire an RMS Elite Agent, You Hire a Team
Our Management Team, Mentors, & Attorneys have decades of experience in most every category of Real Estate.  Our agents have this vast resource to tap into for answers to any and all questions that may arise while marketing, negotiating, and managing your real estate transaction.
Our Broker is on call to assist with any concerns that may arise.
We have Company Attorneys on call to assist RMS Elite agents with questions that require a legal opinion.
Our Title Staff is readily available to research and review conditions, covenants and agreements that may affect a Buyer’s use of a property.
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Compliance Documentation and Conveyancing Procedures
The paperwork related to real estate transactions grows in volume and complexity every year.  We have internal procedures to be sure that all paperwork complies with federal, state, and local regulations.
The Company follows internal procedures to ensure that documents and disclosures required for every transaction are completed and placed on file.  Our “Paperless Pipeline” technology safely stores all documents “in the cloud” without the need for paper files.
Our Business Practices
In addition to complying with all legal requirements, we strictly adhere to the Code of Ethics of the National Association of Realtors, Florida Realtors, and our local Boards of REALTORS.
We care about our reputation for fairness and honesty and would never intentionally do anything to tarnish it.  Our Mission Statement & Core Values are very important to us.  Ask your agent for a copy.
Tips to Reduce Your Risk
Fully answer and disclose all obvious and hidden defects when completing the legally required Seller Disclosure form.
Consider securing a home inspection from a licensed inspector before we list your home.  An inspection that cites no defects makes your home more attractive to the market.
Allow us to handle all communication between you and the prospective Buyer.  As trained negotiators, we can help you achieve your best price, in the shortest amount of time, with fewer concessions and fewer misinterpretations. 
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